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GEN°A°RATE 


GEN-A-RATE ... the most 
advanced Commercial Lines 
Rating System available, is 
ready for you. Some have 
called this product “one of the 
best kept secrets in our 
industry.” Maybe so; however, 
thousands of raters are right 
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processing. 
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however, was this: 
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tune” it to fit agents’ 
and brokers' needs—the 
result is the best 
Commercial Lines 
system that money can 
buy! 


Now you can take advantage 
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everyone's needs. 


For more information call 
(203) 728-1428 


PROGRAMMING 
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COMPANY 

875 Asylum Ave. 
Hartford, CT 06105 
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Our underwriters are experts in providing 
imaginative solutions to the most difficult surety 
problems. 





QUICK RESPONSE 


No need for naibbiting...for fast and immediate 
turn-around to your bonding requirements...call 
the Midwest hotline today! 
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We became the nation’s leading surety specialist 
by responding to our customer's needs. A 
Midwest Surety Specialist is always available to 
serve you. 





Call or Write... The Nation's Leading Surety Specialist Today! 
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Midwest Indemnity Corporation 
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Midwest Hotline (708) 982-9821, Extension: 304 


(Dec. 89, p. 31). 
___, Insuring the future (Feb. 90, p. 
53). 
____, Marketing methods (April 90, p. 
59). 
___, The great conflagration (Aug. 90, 
p. 27). 
Nelson, Richard, Chicago (Aug. 90, p. 
15). 
Parsons, Loren, Bridge software (Feb. 
90, p. 21). 
Pasley, Kathleen A., The marketing 
mold (Aug. 90, p. 59). 
Pillsbury, Dennis H., Bad news, good 
news (Jan. 90, p. 27). 
___, Consolidating assest (April 90, p. 
27). 
, Demographic opportunities (Dec. 
89, p. 57). 
___, Life case studies (Sept. 89, p. 35). 
Reagan, Karen, CPIW, CIC, AAI, 
Transforming the CGL (Jan. 90, p. 10). 
, and Brooks, Dean, CPCU, CLU, 
Leased employees (Oct. 89, p. 12). 
Sherr, Robert S., and Jenne-Wheeler, 
Susan Marketing life products (Sept. 
89, p. 49). 
Sneeringer, R.C., CLU, The threat of 
disability (Sept. 89, p. 55). 
Soto, Alex, CPCU, Avoiding land 
mines (Apr. 90, p. 10). 
Stimpson, Henry, Automated environ- 
ment (Feb. 90, p. 45). 
Turock, Art, Overcoming plateaus (Jan. 
90, p. 51). 
Vericker, William T., AAI, Maximizing 
instruction (June 90, p. 61). 
____, Automated workflows (Feb. 90, p. 
39). 
Whitmarsh, Theresa J., The great 
quake (Dec. 89, p. 27). 
Wilson Jr., William C., CPCU, ARM, 
AIM, AAM, The personal auto policy 
(July 90, p. 10). 
Yates, Jeffrey M., Executive VP’s re- 
port (Nov. 89, p 63). 
Zinkewicz, Phil, The financial planner 
(Sept. 89, p. 37). 
___, The personal auto mess (June 90, 
p. 16). 


INDEPENDENT AGENT 





